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2009 LPGA
Members

This roster is updated regularly through-
out the year as membership renewals are
received.

DEALER MEMBERS

AmeriGas Propane LP
Buddy’s Home Gas

Cordill Butane-Propane Service
Delta Fuel Company, Inc.
Greenville Automatic Gas Co.
Harrell Gas Inc.

Heritage Propane

Jim’s South Butane-Propane
Lacox Propane Gas Co.

Lake Arthur Butane Co.
Lampton-Love Gas Co.
Lassalle Gas Co., Inc.

Macon Ridge Propane Service, Inc.
Metro Lift Propane

O’Neal Gas Inc.-Choudrant
O’Neal Gas Inc.-Tallulah

Red Ball Oxygen Co., Inc.
Reed Inc.

Sabine Country Butane Gas, Inc.
Southern LP Gas, Inc.

ASSOCIATE MEMBERS

American Welding & Tank LLC
Bergquist, Inc.

Bevolo Gas & Electric Lights
BP Products North America, Inc.
Clean Fuel USA

CUI Distribution

Dealers LP Equipment Co.
Dufour Petroleum L.P.
Enterprise Products

Gas Equipment Company
Hercules Transport, Inc.

J & P Services

L.P.G. Ventures, Inc.

Martin Gas Sales

Meeder Equipment Co.
Mississippi Tank Co.

Moulden Supply Co., Inc.

Neill Gas

PSI Inc. (Peterskop Industries)
Quality Steel Corp.

Smith’s LP Supply

Targa Resources

Trinity Containers, LLC
Wholesale LP Gas
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A message from your LPGA President...

We seem to say this every year, but "'l really cannot believe it is Christmas already!" As
| write this, we are actually having a beautiful snow fall on the same night as our annual
Christmas parade. It really is "beginning to look a lot like Christmas." Enough with the
clichés and song lyrics, | know we are all extremely busy at this time of year with both
holiday and work activities. Therefore, | will not keep you with very much association
business. | would like to remind you all to make plans to join together in New Orleans
Jan. 31st - Feb. 2nd. We will have our winter board meeting and join with the NPGA
board in a time to honor our home-grown chairman, Joe Cordill. We will have several
weighty matters to consider at our board meeting, so we hope you can join us.

In closing | want to wish all of you and your families a Merry Christmas and Happy
New Year. | hope, despite the hectic schedules, each of you will be able to share in the
peace and love that came to dwell with us that first Christmas morning.

Merry Christmas,

Joey Cordill, 2009-2010 LPGA President

LPGA Winter Meeting Update

The 2010 LPGA Winter Board Meeting will be held in conjunction with the 2010 NPGA
Winter Meeting on January 31 - February 2, 2010. The meeting will be at the historic
New Orleans French Quarter hotel, The Omni Royal Orleans, located on the corner of
St. Louis and Royal. The LPGA has a room block for 10-15 rooms, but you must reserve
your room before Friday, January 8. Please contact Omni Reservations at 888-444-6664
and reference the National Propane Gas Association to receive the special group rate of
$179 single/double, plus tax.

The LPGA Board meeting will be on Monday, February 1 from 1 p.m.-4 p.m. in the St.
Louis/Chartres Room of the Omni Hotel. Participants will also have the opportunity to
take part in the other events, such as the Propane PAC Cocktail Reception, the Motor-
cycle Rally, a Paddlewheels Lunch, and a special activity for the ladies.

Please join us this winter in New Orleans for great Cajun cuisine, historic New Orleans
culture, and an exciting weekend with friends, both old and new.
Please RSVP with Kristen Oaks at (225) 763-8922 or Kristen@ccilouisiana.com.



Attention on Propane as Alter-
native in Crop Disinfection

Propane has recently taken on renewed interest in two
initiatives designed to identify and commercialize alter-
natives to environmentally damaging substances used in
agriculture, including methyl bromide.

On November 23, 2009, the Environmental Protection
Agency (EPA) issued a proposed rulemaking titled “Pro-
tection of Stratospheric Ozone: The 2010 Critical Use Ex-
emption From the Phaseout of Methyl Bromide.” Many
fumigants such as methyl bromide that are used for high-
value crops are identified by EPA as hazardous pollutants,
which, in this case, contribute to the depletion of the ozone
layer. Though the international treaty known as the Mon-
treal Protocol has severely restricted international use of
methyl bromide, the United States has successfully lob-
bied for “critical-use” exemptions since 2004.

In early November, preceding EPA’s notice of proposed
rulemaking, PERC’s Agricultural Advisory Commit-
tee recommended to the Propane Education & Research
Council funding a program to develop and commercialize
three propane-fueled technologies as alternatives to using
methyl bromide as a fumigant to kill soil-borne pests.

One of the criteria for meeting EPA’s “critical-use’ exemp-
tion is that no technically or economically feasible alter-
natives are available to the user. The ultimate goal of the
PERC-funded research is to develop technologies that eco-
nomically use propane in the production of pure steam or
aerated steam to disinfect soil before planting high-value
crops in lieu of using ozone depleting fumigants.

This article appears courtesy of NPGA.

~ Plant Construction VENTURES

www.lpgventures.com
TANKS FOR SALE

2-61,000gal ACF Industries, 250psi, 1974, UG service, Bridgeport, CT
- 2-90,000gal Trinity Industries, 250psi, 1973, Lebanon, MO
- 2-64,000gal Chicago Bridge & Iron, Port Arthur, TX
- 13-30,000gal ACF Industries, 250psi, 1960, UG design,
Trumball, CT
- 1-26,950gal Chicago Bridge & Iron, 210psi @ 650,
Jones Chappell, AL
- 14,000gal National Butane Co ASME storage, 250psi, Amory, MS
- 1-30,000 gal Chicago Bridge & Iron in Wilmington, NC
- 2-10,000gal Mississippi Tank Co, 250psi, 1955, Amory, MS

Skitel TRamlks Customn Buiilks

The NPGF Scholarship Fund is now accepting
applications for the 2010-2011 academic year!

Apply online now at www.npga.org/scholarship

el
The deadline to apply is March 15, 2010! '
For more information contact

Tara Falls at scholarship@npga.org!




CUSTOMER OWNED TANKS:
MARKETERS NEED TO PROTECT THEIR BUSINESS

Customer owned tanks (“COTSs”) are becoming increas-
ingly popular with propane customers. The COT attraction
is understandable. It allows the customer to shop around
for the best propane rates without being locked into a tank
lease agreement or tied to a specific marketer. While on its
face it may be an attractive option for the customer, there
are many safety concerns that must be considered by mar-
keters. These safety concerns also raise a number of issues
that marketers should address when servicing a customer
with a COT.

In a typical tank lease agreement, the marketer is respon-
sible for the propane tank’s upkeep and maintenance. This
is because the marketer actually retains ownership of the
tank. A COT, however, is owned by the customer. There-
fore, the customer is responsible for tank maintenance in
a COT situation. This arrangement should concern certain
marketers.

With a COT, the marketer typically will not know the
tank’s history, condition and past maintenance performed.
This is especially true since some COTs are refurbished
older tanks purchased on the cheap. In addition, since COT
customers often switch marketers, a subsequent marketer
may not be familiar or know of any prior concerns another
marketer may have had with the tank.

Further, if the COT is an underground tank it raises a
number of other concerns unique to underground tank ap-
plications. Underground tanks require cathodic protection
to prevent corrosion. An underground COT’s cathodic
protection history may not be available to the marketer.
Therefore, a marketer may not know whether the tank is
properly protected unless it tests the cathodic protection
levels. This could create extra costs and expenses for the
marketer or customer. Additionally, since the tank is un-
derground, it cannot be easily inspected. Marketers must
weigh all these factors when deciding whether to deliver
to an underground COT.

If a marketer decides to deliver to a COT, it should make
every effort to protect their business. COTs do create an
additional risk because control over the tank is held by
the customer as opposed to the marketer. Customers may
lack the knowledge and experience to recognize potential
problems with a tank that a marketer could identify. Due
to risks, our firm recommends that marketers utilize a spe-
cialized contract drafted specifically for COT customers.

This contract should clearly identify the obligations of
each party. It should state which party will be responsible
for tank maintenance and, if applicable, who will monitor
and maintain the cathodic protection. The contract should
also contain an indemnification/hold harmless clause to
protect the marketer should the tank, or other customer
owned equipment, fail which the customer had agreed to
maintain. Further, the contract should identify the payment
terms and whether it involves a keep fill arrangement, pay
as you go, pre-pay, cash on delivery, or other type of pay-
ment option.

Also, if it is not a keep fill arrangement, then the contract
should address what occurs in an out of gas situation.
Since an out of gas situation requires that the marketer
complete a system leak test, the cost of that test should
be the customer’s obligation. Finally, if a marketer is not
satisfied with the condition of the COT, or the condition
deteriorates due to improper maintenance, then the mar-
keter should be permitted to cancel the agreement. The
procedure to cancel the agreement should be spelled out in
the contractual language.

The above does not address each contractual clause that
should be included in a COT delivery contract, but it does
highlight some of the major components. Other issues to
consider may include what tests a marketer should con-
duct when first delivering to a COT, what occurs if the
odorant is compromised due to tank corrosion, what hap-
pens to the gas in the tank when the customer breaches the
agreement, and is there a minimum threshold of propane
that the customer must purchase from the marketer. Addi-
tionally, there are a number of other issues that a marketer
may want to address in the COT delivery contract. Ulti-
mately, marketers should retain an attorney that is familiar
with the propane industry, its codes and regulations, and
the marketer’s business operations to draft an appropriate
COT delivery contract.

This article appears coutesy of Eugene M. LaFlamme. Mr. La-
Flamme is a Senior Associate at McCoy & Hofbauer S.C. He is a
member of the Propane Gas Defense Association.



TRANSPORT, INC.

Propane Sales, Delivery & Transport

Serving Louisiana, Arkansas, Mississippi & Texas

For Competitive Pricing and Dependable
On-Time Deliveries Year Round,

Call Virginia Bowen at 866-517-1601

=~ Utilizing a 24-hour, 7 days a week

. computerized central dispatch to
1 _ accommodate customers’
(e requirements on a continuous basis,
‘. Martin Gas Transport delivers
= LP Gas right to your doorstep...
: on time and on your schedule.
& Call us and see how we deliver.

P.O. BOX 191
KILGORE, TEXAS 75663
903-983-6200

1-800-256-5122

John Edwards (800) 259-9840 ml N
Muggs Athey (800) 256-5122 GAS SALES




NPGA announces dates for
Propane Days 2010

NPGA has announced the dates for the 2010 Propane Days
in Washington, D.C. We have selected Tuesday, June 8 and
Wednesday, June 9 at the Hyatt Regency on Capitol Hill.

Propane Days is NPGA’s flagship program providing par-
ticipants with opportunities to educate members of Con-
gress on the most critical issues facing the industry. Meet-
ings on Capitol Hill also provide an opportunity to educate
policymakers about the many benefits of propane, new
propane technologies, and the impacts propane has on the
U.S. economy.

It is critically important for our industry to maintain the
momentum created through the five preceding Propane
Days to educate policymakers about our industry. Energy
policy is at the forefront of the legislative agenda and will
continue to be a major issue for years to come. If the pro-
pane industry abdicates its responsibility for the issues that
go straight to the heart of our businesses, we will not be
taken seriously by those making these decisions. It is criti-
cal that NPGA and its members take part in Propane Days
to ensure that our voice is heard on Capitol Hill.

FYI!

As of January 1, 2010, any promotional material
featuring the “Energy Guys” can no longer be
used. Their contract has ended and any materials
using the characters are prohibited from further
use. Please contact Kristen Oaks at the LPGA
office if you have any questions or concerns.

Rebuilt and Used
Propane Tanks

250 gal. rebuilt tanks $350
330 gal. rebuilt tanks $425

Other sizes and conditions available.

BLT TANKS LLC
Kingfisher OK
800-753-5467

www.blttanks.com
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Need a little
Q& A?

ENTERPRISE

Call your marketer today to get

A’s
on all your propane needs.

Diane Thomas Jim Fulton
Marketing Rep, East Marketing Rep
Office: 713-381-8062 Office: 713-381-6707

Cell: 713-598-7606 Cell: 281-728-8567
DThomas@epco.com Jfulton@epco.com

www.epplp.com




Coming Soon to a Town Near You.

HEATING SEASON means time to stock
heaters & logs now.

ilable for Residental,
Outdoor, Portable,
ruction, Industrial and
cultural Applications.

HEATSTAR
W

_by ENERCO

rvented Space Heaters
THE ORIGINAL

W™ Heater

Portable Heaters
A snbient
Technologies

Remo

.:‘“ !2 .
> = SNerco

Commercial Heating

Hearth and Logs by FMI

% All registrants must have a current account

VANGUARD

WINTER WEATHER LA LTI 0T e

Introducing Gas Equipment Company'’s Virtual Warehouse.
Open all the time, accessible from anywhere.
*Create Product Groups for those items
used most often and enter orders in a
matter of seconds when it’s convenient
for you.
*Review company account information
for current status.
*Keep up with current promotions
being offered.

ALL YOU HAVE TO DO IS REGISTER
FOR A WEB ORDER ENTRY (WOE)
ACCOUNT WITH GEC*.

You'll be issued a confidential user I.D. and password that will
allow you to work on your schedule, not someone else’s.

Go to WWW.gasequipment.com
Click “Register for Online Ordering” to get started.

with GEC in good standing before the
WOE account can be activated.

Atlanta GA
(800) 241-4155

Houston TX
(800) 334-7816

Little Rock AR
(800) 643-8222

GAS EQUIPMENT CO.,INC.

Dallas TX
(800) 821-1829

Indianapolis IN
(800) 241-1971

Orlando FL
(800) 821-0631

www.gasequipment.com

Fayetteville NC
(800) 447-1625

Kansas City MO
(800) 821-5062

Richmond VA
(800) 368-4013

St. Louis MO
(800) 423-4685

Steve Higginson

TARGA

Frank Long

Sales Representative

19 Brentwood Drive

Magnolia, Arkansas 71753 Office 877.202.3621
Fax §70.234.3350
Cell 870.949.5422

flong@rargaresources.com

www.targaresources.com

K-Kiser

the flexible riser system for plastic pipe

Meets or exceeds NFPA58 requirements.

The XX-Riser series comes
with a Female Flare Swivel

Belgqulst 800.448.9504

bergquistinc.com

Your questions answered by the people who know propane equipment.




Executive Officers

Joey Cordill

President

Cordill Propane

4030 Front St.
Winnsboro, LA 71295
318-435-0067

Jessica Bennett

Secretary/Treasurer
Amerigas

107 Iris Ave.

Jefferson, LA 70127
504-835-0765

David Reed

Vice President
ReedGas

1706 Aymond St.
Eunice, LA 70535
337-457-4261

Billy Cox

State Director
O’Neal Gas

P.O. Box 536
Choudrant, LA 71227
318-768-2511

Supplier Representatives

Ralph Poole

Supplier Chairman
Bergquist, Inc.

5932 W. Austin Drive
Alexandria, LA 71303
903-985-2323

Steve Higginson

Supplier Elect

Gas Equipment

11616 Harry Hines Blvd.
Dallas, TX 75229
972-241-2333

LPGA Staff

Executive Director: Randy Hayden
Staff: Ashanti Bailey, Lori Berteau, Ann Brent,

Marica Broussard, Rachelle David, Kristen Oaks and

Parker Wishik

Regional Directors

Al Cadwallader

Northwestern District
Southern LP

102 Horseshoe Rd.
Winnfield, LA 71483
318-628-4667

Dominique Monlezun

Southwestern District
Lake Arthur Butane

P.O. Box 686

Lake Arthur, LA 70549
337-774-2277

Tom O’Neal

At-Large Director
Hercules Transport
P.O. Box 536
Choudrant, LA 71227
318-768-2534

Contact us:

Brent Guillory

Central District
Buddy’s Home Gas
1985 Greta Ln.

Ville Platte, LA 70586
337-363-9376

Neil Wise

Northeastern District
O’Neal Gas

P.O. Box 229

Tallulah, LA 71282
318-574-5702

John McManus

At-Large Director
ReedGas

1706 Aymond St.
Eunice, LA 70535
337-457-4261

Louisiana Propane Gas Association
P.O. Box 14204

Baton Rouge, LA 70898

225-763-8922 / 225-763-8989
kristen@ccilouisiana.com
www.lapropane.org

Louisiana Propane Gas Associaton
P.O. Box 14204
Baton Rouge, LA 70898

Inside this issue:
*President’s Message
*Winter Meeting Info.
* Propane Days 2010

....... and more!
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